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Welcome to the first edition of the Department for International Trade’s Education Team 

quarterly newsletter.  DIT is the government department responsible for promoting UK 

trade & investment around the world and the Education Team’s focus is to promote the UK 

education offer internationally and help the UK win business. We have teams based in the 

UK and overseas who can work with the education sector and are strategically placed to 

support both exporters and buyers in developing long-term relationships.  In this issue we 

will outline our key global, education High Value Campaigns (HVC), strategies for success 

and publicise some key upcoming events. 

  

We’d be very interested in your feedback and please let us know if there are any themes 

or topics you’d like us to address in future editions of the newsletter. 

  

Geoff Gladding 

Head of DIT’s Education Sector Team  

 

 

Sector News  

• UK Academy help set up Regional Rail Training Hub in Malaysia. In 2016, as 

part of DIT’s Education is GREAT campaign, the British High Commission in Kuala 

Lumpur showcased the UK’s expertise in vocational training at the World Skills 

ASEAN Conference & Exhibition. The UK’s National Training Academy for Rail 

(NTAR) were one of the exhibitors and it was at this event that they met K-Pintar, 

who were subsequently appointed NTAR’s local partner. This led to the creation of 

the Asian Rail Academy, the first in the region, which was launched last month. 

http://l.email.service.trade.gov.uk/rts/go2.aspx?h=315401&tp=i-H55-Q1q-8bt-2Y4gA-1c-3zMa-1c-1Pej-2Y4cg-nwGdv
http://l.email.service.trade.gov.uk/rts/go2.aspx?h=315402&tp=i-H55-Q1q-8bt-2Y4gA-1c-3zMa-1c-1Pej-2Y4cg-nwGdv


• Pearson joins forces with DIT Vietnam to help achieve the nation’s goal to 

become an English first speaking country by 2030.  A first step was a recent 

contract signing between Pearson and Vietnam’s EMG Education to introduce the 

Pearson Test of English to Vietnam, witnessed by government and diplomatic 

leaders, including British Consul General Ian Gibbons in Ho Chi Minh City.  Mr 

Gibbons said: “I am pleased to see the continued excellent progress and use of 

UK qualifications in Vietnam. Better qualifications support people’s personal 

development, leading to better employment opportunities for individuals.” Rod 

Bristow, President, Pearson, UK and Core Markets, said: “With expertise in 

educational courseware, qualifications and assessment, we hope that by working 

closely together we can contribute meaningfully to the rapid improvement of 

English skills in Vietnam”. 

• Building a brand in a new country relies on a strong digital 

infrastructure. When Herriot-Watt set up their second overseas campus, in 

Malaysia, quality connectivity was key. The solution came via Jisc, the UK’s 

provider of digital solutions for education and research; being able to broker a deal 

with Telekom Malaysia allowed the same bandwidth but at a saving of 40% for the 

university. Better connections were also established via national research and 

education networks (NRENs), bypassing the local public internet and routing 

Herriot-Watt’s traffic through GÉANT (network for the education community), and 

other international networks, which connect to a provider thousands of times faster 

than the best UK home broadband. 

• Pingu’s English in Cambodia.  Young children across Cambodia will soon be 

able to learn English with the pre-school brand Pingu, thanks to a new and 

exclusive Master Franchise by the Linguaphone Group with local partner Sok Im 

Holding. Derek Price, CEO of the Group said: “Appointing a partner for Cambodia 

has been a key target for the Group’s expansion plans across South-East Asia this 

year.” He added: “I would also like to pay credit to the British Chamber of 

Commerce in Cambodia, who made the initial introduction to our new Pingu’s 

English partner here. The Chamber’s support, professionalism and insight into the 

Cambodian market has been invaluable.” Read more here. 

• The University of Birmingham will open a campus in Dubai in November 2017 

becoming the first global top 100 and Russell Group University to establish a 

campus in this rapidly developing international education hub. Read more here. 

 
   

Forthcoming Education Events  

• All streams of education. DIT at StudyWorld, Queen Elizabeth II, London, 4-6 

September 2017.  The DIT Education Team will have a major presence at the 

show which will offer pre-selected 1-2-1s with overseas buyers and DIT 

Commercial Officers from our key HVC markets; there will also be bespoke 

sessions on the key overseas opportunities, overseas operating environment and 

UK Export Finance’s assistance to exporters.  Contact Mike Qureshi for further 

information. 

• Early Years Mission to China, 18-22 September.  Recent regulatory changes in 

China and parents’ educational aspirations for their children have resulted in 

growing demand for early years provision; British education, the EYFS in 

particular, enjoys an excellent reputation. Interest in international expansion is also 

growing in the UK, with a number of deals between UK nursery providers and 

Chinese investors recently signed. DIT is taking a delegation of UK nurseries (and 

some training providers) to Beijing, Shanghai and Shenzhen for matchmaking 

http://l.email.service.trade.gov.uk/rts/go2.aspx?h=315403&tp=i-H55-Q1q-8bt-2Y4gA-1c-3zMa-1c-1Pej-2Y4cg-nwGdv
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http://l.email.service.trade.gov.uk/rts/go2.aspx?h=315407&tp=i-H55-Q1q-8bt-2Y4gA-1c-3zMa-1c-1Pej-2Y4cg-nwGdv
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events with potential investors and partners, workshops, briefings with senior 

education officials, and visits to nursery settings. Contact: Caroline Wallace   

• Ed Tech and Schools Equipment: British Educational Suppliers 

Association/DIT mission to Mexico, 16-18 October. Latin America has made 

great progress in educational coverage; almost all children attend primary schools 

and access to secondary education has increased considerably.  This has created 

considerable interest in the UK educational supplies and technology offer and DIT 

are partnering with BESA on a 3 day programme of activities including 1-2-1s and 

networking events in Puebla and Mexico City to coincide with the Bett Latam 

Exhibition, which follows an equivalent regional event held in Brazil in June. There 

is also the opportunity for UK mission delegates to exhibit at the show.  For more 

information on the mission and Bett Latam contact: William Prieto-Parra at 

BESA      

• Ed Tech & Schools: DIT at Bett Asia, Malaysia, 15-16 November.  The event 

hosts a two day Leadership Summit and Expo where the latest trends and 

advancements in Ed Tech are addressed with a distinct focus on Asia.  DIT in 

partnership with Bett Asia will host a UK Pavilion and Great British Classroom 

showcasing the best of British classroom supplies and Ed Tech. The pavilion will 

host 1-2-1 meetings allowing attendees to meet with innovative Ed Tech 

companies. If you are interested in supplying your products to the classroom or 

attending the event as part of the UK delegation contact Hannah Ngakane from 

exhibition organisers Ascential. 

Education High Value Campaigns 

British education is in demand world-wide but, sadly, our resources in the DIT Education 

Team aren’t unlimited. So we look to prioritise our efforts into sectors and geographic 

regions where we can have the most impact in supporting UK education providers to be 

successful. We keep our areas of focus under constant review, and, currently we focus on 

High Value Campaigns in China and Hong Kong, the ASEAN group of nations (where we 

are currently focussed on Malaysia, Vietnam, Thailand, Indonesia, the Philippines and 

Myanmar), the Middle East (where our focus is on UAE,  Saudi Arabia, Qatar, Bahrain, 

Kuwait and Oman) and Latin America (where we are currently focussing on Brazil, Mexico, 

Colombia, Mexico, Ecuador and Panama). Summaries of each of these market regions 

follow. We are always researching new potential Campaign markets and we are currently 

evaluating opportunities in North Africa, the US and countries in sub-Saharan Africa. 

 

ASEAN HVC: The key streams of opportunity are International Schools, HE (particularly 

Trans National Education) TVET and ELT.  The campaign aims to build on the UK’s strong 

reputation for education in key countries such as Malaysia, to create partnership 

opportunities throughout the region.  DIT are also focussing on the Socio-Cultural pillar of 

the ASEAN organisation which is driving regional change in key areas such as TVET.  DIT 

facilitated £154m of UK Export wins in the region in 2016/17. 

  

Latin America HVC: This campaign aims to add over £500m to the UK economy by 2022; 

last year DIT facilitated UK export wins of £73m and we are already on track to match this 

in 2017. Many countries in Latin America are reforming their curricula, particularly in 

STEM.  TVET and HE are also priorities as countries attempt to upskill their 

populations.  English is being introduced to students (& the workforce) earlier and as the 

key second language. DIT are working with UK representative bodies to recruit suppliers 

matched to local needs whilst strengthening relationships with key national influencers 

such as SENA (Colombia’s technical learning institute) and SENAC (their Brazilian 

counterparts). 
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Middle East HVC: This HVC comprises six markets, the UAE (hub), Saudi Arabia, Qatar, 

Bahrain, Kuwait and Oman.  Commonality across the region includes the Middle East 

markets’ Vision strategies providing significant opportunities for the UK education and 

training sector. Within the campaign we target areas of high value opportunity to ensure 

the UK is a key partner of choice and integral to the individual countries’ ‘localisation’ 

programmes, for example Independent Schools in the UAE (166,000 seats in private 

education, of which 55,000 could go to the UK) and TVET opportunities in Saudi Arabia 

through the College of Excellence programme. 

  

China HVC: China’s education and training sector was worth £105bn in 2013 and is 

estimated to grow to £370bn by 2020. The HVC focuses on key decision making 

authorities and key market players, building relationships with them in order to scope new 

opportunities for the UK. The campaign centres on the five sub-sectors (TVET and 

Professional Talent training, Ed Tech, British style schools, HE development and early 

childhood education) and with a particular current focus on early years and TVET.    

  

Hong Kong HVC: Hong Kong and Macau continue to feature among the most significant 

markets for the UK education sector, driven by international schools, EdTech, ELT, TVET, 

financial & professional training, transnational education and capital work projects 

opportunities. DIT continues to see demand for UK schools and education institutes 

looking to set up campuses in Hong Kong, and HK investors seeking UK partnerships in 

setting up projects in mainland China. DIT has cultivated relationships with education 

investors, property developers and local distributors who are keen to bring more UK 

schools and education institutes and companies to market. 

 

DIT Education Sector Team Contact:  

• Please send any general enquiries about the team or our activities to DIT-

Education@trade.gsi.gov.uk 

If you are new to the world of export, and would like an initial meeting with one of our 

International Trade Advisors who are based around the UK, please follow this link.   

 

Great.gov:  Options on the website include `Find a Buyer’ and `Export Opportunities’ 

under which there is an additional search option for Aid-funded Business. 

 

Useful Websites: UK Export Finance, Department for Education, Department for 

International Development,  English UK, BESA, Association of Colleges, Universities UK 

International, UK Skills Federation, British Council, Scottish Development International, 

Invest Northern Ireland, The Training Gateway, UK ASEAN Business Council,      

 

To receive or unsubscribe from future bulletins contact DIT-Education@trade.gsi.gov.uk. 
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