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UK Trade & Export 
Finance Conference 2018

Venue details
Venue:  etc.venues 155 Bishopsgate, 155 Bishopsgate, 

London EC2M 3YD

Tel: 020 3735 4400

Web:   www.etcvenues.co.uk/venues/155bishopsgate

Once registered, log-in to GTR Connect 
to network with fellow delegates, 
download event materials and more.

Join GTR on social media

Official conference 
hashtag: #GTRUK

Having welcomed around 500 delegates from across 
UK industry in 2017, GTR’s UK Trade & Export Finance 
Conference provides an annual highlight for domestic 
exporters, financiers and trade specialists, a place 
where fresh perspectives are gained and new business 
relationships formed.

With discussions ongoing regarding the UK’s status in the world of 
global trade, identifying new export markets is an even greater priority 
for UK corporates seeking to broaden their export horizons. Topics for 
discussion during the day will include details of the new UK Export 
Strategy, the measures being taken to encourage more companies to 
export, new market opportunities including greater focus on the role 
of the Commonwealth, alternative providers and their latest offerings, 
government support mechanisms and where this new environment 
leaves the financial services sector.

The conference will also feature the Open to Export Action Plan 
Competition, a showcase event that will see 10 UK SMEs pitch their 
plans for export growth to an expert panel of judges, with the winner 
being announced at the close of the conference.

Benefiting from strong links to the UK’s primary trade bodies and 
leading export-focused institutions, this is a crucial forum for any  
UK company involved in international trade.

“A wide spectrum of topics related to trade 
finance and highly qualified speakers 
with rich experience and views — highly 
informative and enjoyable.”

J Du, Aston Business School

Click here to see 
a list of attending 
companies from  

2017’s event

Introduction
www.gtreview.com

https://www.facebook.com/GlobalTradeReview
https://twitter.com/gtr_events
https://www.youtube.com/user/ExportaGroupEvents
https://www.linkedin.com/company/exporta
https://www.gtreview.com/wp-content/uploads/2018/04/London_2018_Pre-event_Companies-2017.pdf
www.gtreview.com
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Sectors attended in 2017
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 43% 14% 12% 9% 5% 5% 5% 3% 2% 1% 1%

1%AMERICAS
Bahamas 
Canada 
United States

1%AFRICA
Kenya 
South Africa

95%EUROPE
France 
Germany 
Ireland 
Italy 
Sweden 
Switzerland 
Turkey 
UK

2%MENA
Lebanon 
Saudi Arabia 
UAE

1%ASIA
Australia 
India 
New Zealand 
Singapore

Percentage of attendees by region in 2017

250+
Companies 
represented

20+
Countries 

represented

500+
Delegates 
attended

What to expect Attendee breakdown by job title in 2017

53%

Senior level

23%

Mid-level

24%

C-level

Statistics
www.gtreview.com

UK Trade & Export 
Finance Conference 2018

www.gtreview.com
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Thursday, June 7, 2018

08.00 Registration and refreshments

Plenary

09.00 Chairman’s opening address

Sir Hugo Swire KCMG MP, Deputy Chairman, Commonwealth Enterprise & Investment Council (CWEIC);  
Former Foreign & Commonwealth Office Minister of State

09.15 Keynote: Detailing the UK Export Strategy
This opening keynote address will provide an update on the UK government’s forthcoming Export Strategy, following 
extensive engagement with businesses across the country. Among the points to be discussed:
●● Emphasising the importance of business driving strategy content, addressing specific needs
●● Consulting with companies of all sizes across various sectors to understand export barriers
●● Complementing the UK’s trade policy and Industrial Strategy to help firms increase their capacity to export
●● Building effective and timely support channels to allow companies to achieve sustainable growth
●● Highlighting the key recommendations being implemented to further support UK exports

09.45  Pushing the trade agenda: Maximising UK benefits and enhancing participation in the global 
supply chain
Set against the backdrop of ongoing Brexit negotiations, this high-level panel group will consider the UK’s wider trade 
prospects and future growth aspirations, addressing the following:
●● Exploring opportunities by encouraging an inclusive trade policy that leverages long-standing relationships: What are 
the priorities and in which markets?

●● The road less travelled: How important is it to cultivate and explore new relationships with non-traditional trade 
partners? Can this help eliminate barriers to trade?

●● Representing a third of the world’s population and seven of the world’s fastest-growing economies, what measures 
are being taken to champion the UK’s role within the Commonwealth?

●● ‘The special relationship’: Would a potential trade deal with the US providing cheaper imports and a more liberated 
export market constitute a threat to or opportunity for UK trade?

●● Business matching: Are we likely to see a greater role for digital platforms in helping companies identify and network 
with potential customers, suppliers and partners across various sectors?

●● What measures are being taken to deepen economic ties and integration through greater harmonising of regulations? 
What are the primary challenges?

Moderator: Sir Hugo Swire KCMG MP, Deputy Chairman, Commonwealth Enterprise & Investment Council 
(CWEIC); Former Foreign & Commonwealth Office Minister of State
Emma McClarkin MEP, Member of the Committee on International Trade, European Parliament
Richard Burge, Chief Executive Officer, Commonwealth Enterprise & Investment Council (CWEIC)
Baihas Baghdadi, Managing Director, Global Head of Trade & Working Capital, Barclays
Adam Marshall, Director General, British Chambers of Commerce (BCC)
Jim Rollo, Deputy Director, UK Trade Policy Observatory; Associate Fellow, Global Economy & Finance,  
Chatham House

10.35 Networking break

Select either Stream A, Stream B or Stream C

Stream A: The future of trade and exports

11.20 ‘Exporting is hard’: How can we get more companies conducting international trade?
With only 11% of UK companies currently exporting and with exports only accounting for 28% of GDP (the lowest 
in Europe), this session will bring company representatives together to consider how more can be done to push the 
exporting message, particularly among SMEs. Questions for the panel will include:
●● Are you more confident in your company’s ability to export in the current climate? How important is it to cast a 
wide net when seeking opportunities (the analogy of ‘exporting as fishing’)?

●● Is it more challenging to source financing as an SME than as a larger company? What have been your practical 
experiences around this and is the environment changing?

●● How would you assess the capabilities of government support institutions? How important are trade missions and 
is it easy to get on them? Are export market priorities driven by demand or political will?

●● What has been the impact of Brexit to date in terms of labour issues and manufacturing costs? Has sterling 
fluctuation caused client uncertainty? How does it impact exporters dependent on importing raw goods and 
materials?

●● Exporting as a force for good: How important is it to make a positive impact on the communities you are exporting 
to? Should UKEF and DFID be doing more to establish financing facilities for projects? How harmful is recent 
publicity around the aid sector?

●● As an exporting company, what advice would you have for first-time exporters looking to negotiate contracts?

Moderator: Geoff de Mowbray, Co-Chairman, British Exporters Association (BExA); Chief Executive Officer, 
Dints International
Stephen Mellor, Key Accounts Lead, HiETA Technologies Ltd
Callum Lumsden, Founder & Creative Director, Lumsden
Adam Nemenyi, Managing Director, Aerospares 2000
Ashlie Hubbard, Customer Service Executive, Ramsden International
Trish Macrae, Group Marketing Director, Genuine Solutions Group

12.05 ‘Male, pale and stale’: How is the banking sector responding to changing dynamics?
With banks increasingly being disintermediated by both corporates and fintechs in a competitive global marketplace, 
the need for fostering talent, encouraging diversity and achieving inclusion has never been more important. This 
session will consider the following:
●● What changes has the market seen to demonstrate the inclusion conversation is now being taken seriously? What 
developments are in the pipeline?

●● Meeting the trade finance skills gap: How can the industry attract and retain diverse talent? Is a coordinated 
approach needed?

●● Are we seeing a culture change emerging in organisations? To what extent has greater focus on technology 
placed more emphasis on skills rather than relationships?

●● How are banks and other trade finance practitioners adapting to meet greater diversity in client needs and in the 
users of trade finance? How important is data collection on this?

●● Should greater focus be placed on the role of government in encouraging change? Should commercial incentives 
be provided?

Moderator: Shannon Manders, Editorial Director, Global Trade Review (GTR)
Emma Clark, Global Head of Marketing & Corporate Affairs, Falcon Group
Shona Tatchell, CEO & Founder, Halotrade
Mark Ling, Head of International, Trade & Working Capital, Santander Corporate & Commercial Banking
Johanna Wissing, Director, LiquidX

12.50 Lunch

UK Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

www.gtreview.com
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Stream B: New market opportunities for exporters

This stream will shine a light on some of the key markets where opportunities for UK companies can be found, 
sharing experiences and hearing from those who have been successful in conducting trade activities.

11.20 Furthering UK-India trade
●● What are the new trade initiatives being undertaken to help provide UK businesses with a roadmap for success in 
the Indian market?

●● Has ease of doing business improved within the Indian market? How can UK firms gain access to the right 
information (legal, taxation, accounting) when seeking to establish themselves?

●● How important is greater engagement on regulatory constraints, local sourcing requirements, import tariffs and 
proposed changes to customs and licensing regimes?

●● Is greater emphasis being placed on the importance of building partnerships and signing MOUs between across 
local and regional UK-India chambers to foster trade relationships?

●● Which industries provide the best opportunities for UK companies seeking to enter the Indian market? Are we 
seeing greater focus on thriving new technology sectors?

Moderator: Dr Mohan Kaul, President, Indian Professionals Forum, UK
Philip Bouverat, Director, Global External Affairs, JCB; Board Member, UK India Business Council
Ed Dixon, Group COO & Managing Director, Sannam S4

12.05 Achieving greater UK engagement with the Gulf
●● What practical steps are being taken by government and the private sector (on both sides) to help meet two-way 
trade and investment targets with the GCC?

●● Can greater incentives be provided to increase levels of direct investment and procurement with UK companies?
●● Forming MOUs to promote deal flow/knowledge exchange across various sectors including smart cities, fintech, 
cybersecurity and e-commerce

●● Examining examples of government support mechanisms including the recent UK Export Finance export loan 
guarantee to Saudi Aramco

●● How are export credit offerings helping to support greater UK engagement in the region, particularly for SMEs?

Moderator: Jan Ward, Chief Executive Officer, Corrotherm
Chris Innes-Hopkins, Executive Director, Saudi British Joint Business Council
Andrew Riley, Chairman, Mechatherm

12.50 Lunch

Select either Stream A, Stream B or Stream C

Stream C: Classroom-style breakout

11.20 The democratisation of trade
As regulation continues to take its toll on major banks, increased focus on technological prowess has seen an 
increasing trend of new providers playing a greater role, particularly in support of the SME sector. With many  
viewing this disruption as a positive in helping to level the playing field, this interactive breakout will consider the 
following trends:

Group 1. Meeting working capital challenges through the supply chain
●● With late payments increasingly placing constraints on working capital, how are fintech providers leveraging new 
technologies to transform access to supply chain finance?

●● Assessing the role of alternative financiers in providing access to competitive non-bank sources of finance: Is 
there sufficient variety in the market?

●● Are we likely to see more corporates financing their own supply chains through use of new platforms and 
solutions, disintermediating the banks?

Chris Ash, Managing Director, ExWorks Capital

Group 2. Trade digitisation and the role of blockchain
●● Examining how blockchain-based technology is increasingly being used in areas such as invoice financing to limit 
the risk of fraud

●● Improving transparency and efficiency to minimise the risk of errors and enable parties to more effectively manage 
customer terms and credit risk

●● Adopting projects based on specific client needs, achieving greater collaboration between banks, technology 
vendors and other financial service providers

Ian Kerr, Chief Executive Officer, Bolero

Group 3. New models and methods for distributing trade finance assets
●● Making trade finance more investable through technology and standardisation: How new platforms and solutions 
are allowing originators and investors to connect and transact

●● What are the key market gaps impacting on wider distribution (technology infrastructure, transparency, 
standardisation) and how can they be overcome through scalable solutions?

●● How can more be done to help promote the risk-return features and benefits of trade finance to alternative 
investors? Can trade finance be made ‘sexier’ to the investment community?

Nils Behling, Co-Founder & CFO, Tradeteq

Group 4. Tracking new developments in the insurance sector
●● How insurers are working more closely with financiers in providing credit insurance as a complement to existing 
financial offerings

●● The role of technology in improving the efficiency and delivery of insurance products, increasing use of data, 
monitoring and analytics

●● What more does the insurance community need to do to maintain relevance in a competitive de-risking marketplace?

After an initial introduction, the breakout format will provide the opportunity for delegates to split into groups, sharing 
ideas and brainstorming on the latest developments before outlining key outcomes to the rest of the room.

12.50 Lunch

“This event is a must, not just for SMEs wanting 
to export but for those already doing so.”

R Lawton, Lawton Tubes

UK Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

www.gtreview.com
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Stream B: Workshop

14.05 The role of UK Export Finance
As the UK’s official export credit agency working alongside the 
Department for International Trade as an integral part of its strategy 
and operations, UK Export Finance offers a range of products and 
services to support exporters in various challenging markets. Working 
with over 70 private sector lenders and insurers to help UK companies 
access export finance, its mission is to ensure that no viable UK export 
transaction fails for lack of support.

Bringing together a range of participants including exporting 
companies, financial service providers, government representatives 
and other trade and export specialists, this interactive workshop will 
consider a range of key themes, including:
●● Quick access to export finance: Partnering with banks to support 
SME growth

●● Considering the latest status of the UK Export Finance Business  
Plan (2017-2020)

●● Allowing companies to access government-backed trade finance 
products directly from their bank

●● Working with sovereigns in export target markets, issuing buyer credit 
facilities to support key infrastructure projects

●● Adopting a partnership model to increase the speed with which 
exporters receive decisions on applications for support

●● The UKEF Trade & Export Forum (May 2018): Providing a post-event 
summary report and findings

Expert-led presentations and panels will place strong emphasis 
on audience interaction, providing the opportunity for discourse 
between the market’s key stakeholders and presenting an unmissable 
opportunity to gain critical knowledge on the latest developments in  
the UK’s export journey.

Participants:

Richard Simon-Lewis, Head of Origination, Client Coverage, 
Marketing & Communication, UK Export Finance
Gabriel Buck, Managing Director, GKB Ventures
Mark Ling, Head of International, Trade & Working Capital,  
Santander Corporate & Commercial Banking
Philip Goodmaker, Group Finance Director, PJ Valves

15.40 Networking break

Stream C: Open to Export Action Plan Competition

Please note that this starts during lunch (12.50)

Chaired by: Lesley Batchelor, Director General, The Institute of 
Export & International Trade

Working in collaboration with The Institute of Export & International 
Trade, this section of the conference will host the Open to Export Action 
Plan Competition final. This showcase event will see 10 UK SMEs pitch 
their plans for international growth to an expert panel of judges for 
the chance to win £3,000 cash and more prizes. Each company has 
entered the competition having submitted an ‘Export Action Plan’  
using Open to Export’s online business planning tool.

The Open to Export Action Plan is an intuitive online planning tool 
which takes you through 5 key steps to export success. It is simple to 
use and works by asking you to complete tasks and set actions, helping 
you to establish what you need to know and do to start selling overseas.

10 finalists will be invited to present in this showcase final. Names will 
be announced shortly.

15.40 Networking break

Select either Stream A, Stream B or Stream C

Stream A: The new UK industrial landscape post-Brexit

14.05  Staying competitive: Industry perspectives on UK trade 
prospects
This session will bring together representatives from various industries 
to consider their respective roles in the UK’s post-Brexit strategy. Points 
for consideration will include:
●● Is enough being done to shelter and nurture key sectors through the 
Brexit transitional phase? Are sufficient measures being taken to help 
companies develop new trading relationships?

●● Should there be greater investment in research and development 
to push forward technological capabilities? To what extent are 
companies under pressure to react and transform?

●● Can greater automation prove significant in identifying weaknesses 
in production and supply chains? Could it play a greater role in pre-
testing ideas, informing decision making and reducing costs?

●● How important is regular updating and maintaining of regulatory and 
compliance frameworks for ensuring high level safety and quality 
standards?

●● Are there growing concerns around potential cost increases and 
greater administrative complexities (customs procedures, VAT, ‘just  
in time’ processes) when sourcing components from suppliers?

Moderator: Peter Matza, Speakers’ Chair, The Association of 
Corporate Treasurers
Howard Porter, Chief Executive Officer, BEAMA
Lucinda O’Reilly, Marketing Director & Head of Global Exports, 
Ecotile Flooring
Ian Howells, Senior Vice-President, Honda Motor Europe

14.55  Case study: Receivables financing as a tool for UK 
corporates
This session will bring together various parties (exporter, bank, insurer) 
to showcase the benefits of receivables financing solutions, highlighting 
the different techniques being utilised, practical use challenges and 
discussing how to collectively arrive at a solution that is beneficial for 
the exporter but works for all stakeholders.

Paul Harle, Head of Receivables Finance, Wholesale Banking 
Europe, Bank ABC

15.40 Networking break

“Fantastic event. Would recommend to any SME.”

A Gilmore, Trade and Export Finance Ltd

“Just a fantastic conference.”

U Rajani, American Forfaiting

“The essential forum for the UK export industry.”

C Perrins, Mizuho Bank

“An excellent conference with great 
opportunities to speak with banks 
and corporates.”

K Hartwell, Crown Agents

UK Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

www.gtreview.com
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Closing plenary

16.05  The truth behind UK trade: Big data, flows and geopolitical 
risk
GTR is engaging with companies that combine big data and geopolitical 
expertise to gain insight into UK trade at the regional, national and 
international level. This data provides insight into the UK’s trading prospects 
across a range of sectors and highlights risks and opportunities for trade 
and investment globally against a backdrop of heightened instability.

Rebecca Harding, Independent Economist
Elizabeth Stephens, Founder & Managing Director, Trendline Analytics

16.45  Question Time: How can the financial services industry meet 
its new challenges head on?
Established banks are having to move beyond being ‘utility providers’, 
primarily due to regulations such as open banking and the continued 
challenge from innovative new fintech providers. Previously the remit of 
a small number of players providing a large homogenous set of products, 
these new entrants have shown that entry barriers can be low for those 
with the right proposition prepared to challenge the established players. 
This closing debate will consider what the future holds for the UK financial 
services industry in the current climate, considering whether such a blurring 
of the lines is to the overall benefit of the end user in providing better 
value and access to services, improved customer experiences and the 
development of trust.

The session will take on the ‘Question Time’ format, with the impetus for the 
discussion coming from the audience. Each delegate will be provided with a 
GTR Question Time card upon registering, to be submitted throughout the 
course of the day.

Moderator: Sir Hugo Swire KCMG MP, Deputy Chairman, 
Commonwealth Enterprise & Investment Council (CWEIC);  
Former Foreign & Commonwealth Office Minister of State
Michael Vrontamitis, Head of Trade, Europe & Americas,  
Transaction Banking, Standard Chartered Bank
Rowan Austin, Head of Trade & Working Capital, NatWest
Jeremy Shaw, Managing Director, Global Head of Trade &  
Export Finance, J.P. Morgan
Gabriel Buck, Managing Director, GKB Ventures

17.30  Announcement of the winner of the Open to Export  
Action Plan Competition

17.40 Concluding remarks

 followed by evening networking reception

GTR Asia TradeTech Forum 2018 
June 11, 2018 
Hong Kong

US Trade & Working Capital 
Conference 2018 
June 13, 2018 
Chicago, US

GTR Asia Trade & Treasury 
Week 2018 
September 4-5, 2018 
Singapore

GTR Training: International 
Trade Finance Masterclass 
September 6-7, 2018 
Singapore

Commodity Trade Finance 
Conference 2018 
September 27, 2018 
Lugano, Switzerland

Egypt Trade & Export Finance 
Conference 2018 
October, 2018 
Cairo, Egypt

Sponsorship opportunities
Peter Gubbins 
Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities
Jeff Ando 
Director, Conference Production 
jando@gtreview.com 
+44 (0)20 8772 3015

Marketing & media opportunities
Judith Mülhausen 
Marketing Executive 
jmulhausen@gtreview.com 
+44 (0)20 8772 3012

“A dynamic conference to share ideas and  
meet industry experts for trade finance.”

T Yafaoui, Falcon Trade

“Really enjoyed the corporate focus  
from SME to large FTSE 100. Great stuff!”

D Morish, The London Institute of Banking & Finance

UK Trade & Export 
Finance Conference 2018

Agenda
www.gtreview.com

mailto:pgubbins@gtreview.com

mailto:gmitchell@gtreview.com

www.gtreview.com
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Registration form
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Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings. If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@
gtreview.com. The charge for cancelling your 
booking is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate £999 

Corporate rate £149 
Exporters, importers, traders, manufacturers and producers of physical goods.

Subscription package (Conference & GTR subscription):
Save over 25% on a print & online GTR subscription

Standard rate & 1-year magazine subscription £1,549 

Corporate rate & 1-year magazine subscription £699 
Subscription package is not available in conjunction with any other offers and is eligible 
for new subscribers only.

Early booking discount (10%) 10% discount 
I am booking by May 11, 2018 and would like to claim a 10% early booking discount.

Can’t make the conference?  £150 
Gain access to speaker presentations, online delegate networking portal and conference 
delegate pack.

Ways to register

Email: events@gtreview.com

Web: www.gtreview.com

Fax: +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

www.gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
http://www.gtreview.com/event-terms-and-conditions/
mailto:events@gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com
www.gtreview.com
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